WHAT WOULD BE TAUGHT IN THIS MENTORING PROGRAM

1. How to become an effective integrator of different knowledge and skills to achieve a profitable and successful build and sell projects.

2. What project to put up on a given location or where to locate a proposed project. Which comes first, the project concept or the location?
3. How to evaluate the marketability of your proposed project.

4. Valuation of vacant land and land with improvement and how to set your maximum buying price.
5. Financial studies related to buying, building and selling including Joint Ventures and Syndications. 
6. To gain general information on the works and responsibilities of different professionals that would be involved in the build and sell business to be capable of double-checking their works in case they were hired.

7. The different alternatives on how to administer the project.
8.  The different government permits and licenses and how to apply and secure them. 
9. The different ways of marketing and selling your project.
10.  A general view of all the legal aspects related to build and sell business including the important provisions that should be included in the contracts.
11. All taxation aspects related to build and sell, from buying the lot to selling the units.
12. Other topics which may arise and are deemed necessary during the course.

